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AHoTanisgs. Y cTaTTi JocChaimKeHO KOMYHiKaliiiHy audepeHIlialilo MpoBigHUX
npoaykToBux putensiepiB Ykpainu - ATDB, Cinbno, Novus ta VARUS - 3a pesysabTaTaMu
eMIIipUYHOro onuTyBaHHA 790 cnoxuBayiB. BU3HayeHO, 110 KJIIOUOBUM YUHHUKOM PO3PHUBY
MiXK ePeKTUBHICTIO KOMYyHIiKallilHUX CTpaTerid € He 006CAT MapKeTHHTOBUX iHBECTULiH, a
apxiTeKTypa MexaHi3My iHTerpanii KJ/I€EHTCbKUX JaHUX 13 MpolnecaMud MNPUHUHATTA
KOMYHIKal[ilHUX pilieHb. BBeneHO 3BeJleHUMW KOMYHIKALiMHUM iHAEKC fIK iHTerpajbHUMN
BUMIDHUK AKOCTI MapKeTHHIOBUX I[OBiZJOMJIEHb 3a JBOMa BHUMIpaMM - 4YaCTOTOK Ta
peseBaHTHIiCTIO. [lo6y10BaHO MaTpHIO JiarHOCTUKM iHTerpauiiHux po3puBiB Mixx CRM-
CUCTeMaMM Ta KOMYHIKal[ilHOI NPAaKTUKOK pUTEWsepiB, Jle BUOKPEMJIEHO YOTHUPU THUIIHU
po3puBiB - Bij BifCYyTHOCTI KJIEHTCbKOI 6a3u JaHUX [0 HeAOCTaTHbOI TJIMOUHU
nepcoHasisanii. Po3pobsieHO apXiTeKTypy y/OCKOHaJIeHOro MexaHi3My iHTerparii
MapKeTHHIOBUX KoMyHikaliid y CRM, 1o BKJIOYa€E 1IiCTh B3aEMOMNOB'SI3aHUX KOMIIOHEHTIB:
KOHCOJIiJIallil0 JaHUX, aHaJiTUKy Ta CerMeHTallilo, NPUUHATTS pilleHb Ha OCHOBI
NpeUKTUBHUX MOJiejield, MyJIbTUKaHaJIbHY JOCTaBKY, BUMipIOBaHHS 3BOPOTHOTO 3B'SI3Ky Ta
yHpaBJiHHSA JOs/bHICTIO. OGIPYHTOBAHO KOMILIEKC i3 M'ATU TpaHcPopMalilHUX iHiniaTHUB
A Mepexi Novus i3 3araibHUM ROMI 291% ta TepMinoM okynHocTi 11,3 Micang. Pe3ysibratu
JOCII/PKEHHA JAI0Th KOHKPEeTHI yIpaBJiHCbKI peKoOMeHauil AJ1d NiANPUEMCTB IPOAYKTOBOTO
puTelsy 1040 NOOYAOBU KIIEHTOLEHTPUYHUX KOMYHIKALilHUX CHUCTEM, 3/aTHUX
3a0e3MevYuTH CTiKy KOHKYpPEHTHY IlepeBary B yMoBaX NPHUCKOPEHOI KOHCOJIiAaLlil pUHKY.

Kilo4oBi cjioBa: MapKeTHMHIOBi KOMYHiKallii, NPOAYKTOBUM PHUTEWJ, CIOXHUBYA
JosnbHicTb, CRM-iHTerpanisi, KOMyHiKal[iiHUNA iHJEKC, OMHIKaHaJIbHICTb, MepCcoHasi3alis,
Iporpama JioslJIbHOCTI, yIIpaB/iHHA BiJHOCUHAMU 3 KJIiEHTAMMU.

Communication differentiation of grocery retailers: comparative analysis of
effectiveness and architecture of a consumer loyalty management system
Abstract. The article investigates communication differentiation of leading Ukrainian
grocery retailers - ATB, Silpo, Novus, and VARUS - based on empirical survey data from 790
consumers. The study establishes that the primary driver of the performance gap between
retailers' communication strategies is not the scale of marketing budgets, but rather the
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architectural design of the mechanism integrating customer data with communication
decision-making processes. A composite communication index (CCI) is introduced as an
integrated measure of marketing message quality combining two dimensions: frequency and
relevance. An integration gap diagnostic matrix is constructed, mapping the structural
disconnects between CRM systems and actual communication practices across the four
retailers, identifying four gap types ranging from the absence of a customer database to
insufficient personalization depth. The architecture of an enhanced mechanism for integrating
marketing communications into CRM systems is developed, comprising six interconnected
components: data consolidation (CDP), analytics and segmentation, predictive decision engine,
multichannel message delivery, feedback measurement, and loyalty management. These
components form a closed adaptive cycle where each consumer behavioral signal generates a
personalized communication response, and the outcomes enrich the customer profile for future
decisions. A set of five transformational initiatives for the Novus retail network is substantiated
with a cumulative ROMI of 291% and a payback period of 11.3 months. The initiatives include
loyalty program redesign, omnichannel ecosystem development, content marketing and
community building, service standardization, and proactive reputation management. The
research findings provide actionable managerial recommendations for grocery retail
enterprises seeking to build customer-centric communication systems capable of delivering
sustainable competitive advantage amid accelerating market consolidation and the digital
transformation of consumer behavior. The practical implications extend to developing a
maturity model for communication integration, enabling retailers at different technological
readiness levels to chart a realistic path toward data-driven personalized communications and
deep consumer loyalty.

Keywords: marketing communications, grocery retail, consumer loyalty, CRM
integration, communication index, omnichannel, personalization, loyalty program, customer
relationship management.

Bcryn

[IpoAyKTOBUH pUTENJ € OAHUM i3 HAMOI/NbII KOHKYPEHTHUX CECMEHTIB CIOXHBYOTO
PUHKY YKpalHu. B yMoBax ocTynoBoi KOHCOJIiAaLil rajaysi Ta 3poCcTaHHA LiIHOBOI Yy TJIMBOCTI
CIIO’KUBAYiB MapKeTUHIOBi KOMYHiKallil 1epeTBOPIOIOTHCA 3 AOMOMIXXHOTO IHCTPYMEHTY Ha
CTpaTeriYyHUuM aKTUB, BiJ AKOCTI YNpaBJiHHA fKHUM 3aJIeXKUThb 3JATHICTb NiJNPUEMCTBA
dbopMyBaTH Ta yTPUMYBAaTH JIOSJIbHY ayAuTOopito [1, c. 34].

JlocnipkeHHS MOKa3y0Th, 110 JIOSJIbHI ClIOXKMBaui BUTpadyaloTb Ha 30-40% 6inblie, Hix
HOBIi KJIIEHTH, a BapTiCThb IX yTpUMaHHS B 5-7 pasiB HMK4Ya 32 BapTicTh 3a/ydyeHHs [2, c. 78].
BoaHo4yac 3HaYHA YacTUHA pUTEW/IepiB NPOAOBKYE 3aCTOCOBYBATH KOMYHIKaLiMHI NiAX0AH,
dKi He BpaxOBYIOTb IePCOHAJbHUU MNpOPinb KJIIEHTA, L0 NPU3BOAUTH [0 HU3BKOI
pesIeBaHTHOCTI MOBiIOMJIEHD | «KOMYHiKalliliHOI BTOMU» crioXkuBayva [3, c. 112].

TeopeTuyHi 3acazy ynpaBJiHHA MapKeTUHTOBMMM KOMYHiKalliiIMU B pO3ApiOHiK
TOpriBJi po3po6JieHo y npansax Kotsiepa ®@., Apmcrponra I'. [4], Oknangepa M.A. [5]. [IuTanHs
CRM-inTerpaiii Ta nepcoHa/isoBaHUX KOMYHiKalik gocaigxkyoTts [lennepc Jl. Ta Pompxkepc M.
[6], Yopuep . [7]. [IpoTe B yMOBax yKpaiHCbKOI'0 pUHKY NIPOAYKTOBOI'O PUTENy eMIipUyHa
oljiHKa audepeHuianil eGpeKTUBHOCTI KOMYHIKal[ilHUX CTpaTeriil 3a HIUPOKOI BUOIPKOIO
CII0KUBaYiB 3a/IMIIAETHCA MaJIOLOCIiPKEHOI0.

MeToO0 cTaTTi € BUABJIEHHS KJ/IOYOBUX (aKTOpiB KOMyHiKauiiHOI gudepeHuianil
NPOBIAHUX MPOAYKTOBUX pHUTeisiepiB YKpaiHM Ta po3pobKa apxiTeKTypu MexaHi3My
iHTerpauii MapKeTUHTOBUX KOMYHIKalLlil y CHCTEMY yHpaBJiHHSA B3aEMOBiIJHOCMHAMHU 3i
CIIOKUBaYaMHU.

[ JOoCATHEHHSI MeTH INOCTaBJIeHO TaKi 3aBJAaHHA: NPOBECTU MOPIBHAJBHUK aHaJli3
epeKTUBHOCTI KOMYHIiKallii NpOBiAHUX MepeX Ha OCHOBI MNEepPBUHHUX /[AHUX;
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CHCTEeMaTHU3yBaTH THUNH iHTerpaniiHux po3puBiB Mixk CRM i KOMyHiKallilHUMU CHUCTEMaMH
puTeisiepiB; pPO3POOUTH aAPXITEKTYpy BAOCKOHAJIEHOTO KOMYHIKalilHOTO MeXaHi3My;
OOI'pYHTYyBaTH KOMILJIEKC TpaHcopMaliMHUX iHiLjaTUB [/ MmigOpUEMCTBA 3 HAWBULIKUM
NOTEeHLiaJIOM 3pOCTAaHHH.

Pe3ysibTaTH AOCAIJKEeHHS

Jna  OTpUMaHHA pelnpe3eHTAaTUBHUX I[EpBUHHUX [JaHUX I[pPOBEeLEeHO aHKeTHe
onuTyBaHHA 790 cnoxuBayiB MeTOJOM BMINAJAKOBOI cTpaTUdikoBaHOI BUOIpKH uyepe3
mwiatpopmy Google Forms. Bubipka oxomnstoe Bci 3Hauyi BikoBi rpynu (18-24 poku - 28,1%);
25-34 poku - 17,7%; 35-44 poku - 21,1%; 45-54 poku - 16,1%; 55+ pokiB - 17,0%) Ta
36asiaHCOBaHa 3a reH/lepHOI0 03HAKO0 (40J10BiKU — 48,9%), *iHku - 46,8%) [9, c. 45].

06'ekTaMu JOC/IiI>KEHHSI 06paHO YOTUPH Mepexi, 1[0 OXOMJIITh HAWOIIbIY YacTKy
cnoxxuBalbkux MapiupyTiB: Cinbno (58,4% BigBigyBanocTi cepen onutanux), ATB (57,0%),
Novus (39,2%) ta VARUS (21,5%). CTpyKkTypoBaHa aHKeTa BkJto4Yasia 10 TeMaTUYHUX GJIOKIB,
110 OXOIIIOBAJIM PEryJspHICTb Ta peJieBaHTHICTb MapKeTUHTOBUX KOMYHIiKallil, TUIH
HaWOIbII I[iHHUX TOBijoMJieHb, e(pEeKTUBHICTb TMporpaM JIOSJbHOCTI Ta 3arajbHe
CIPUNHATTSA KOMYHIKaLliMHUX CTpaTerin.

Jna  KiZIbKICHOTO BHMIPIOBAaHHA KOMYHIKal[iiHOI aKTUBHOCTI 3aCTOCOBAHO METO/,
3Ba)KEHUX 6asiB: KOXKHiH rpajauii n'aTubajbHOI LKaJU MPUCBOIOBAIOCH YHUCJI0BE 3HAYEHHS
Biz 1 («HikoM») 10 5 («Ay>Ke 4acTo»), Mic/isl 4Oro po3paxoByBaBCs cepe/iHbO3BaKEHUH 6asl 110
KO)KHOMY  puTeliepy. 3BelleHMH KoMmyHikauinHud iHgekc (KI) BH3HayeHO 4K
cepefHbOapUPMeTUYHE IBOX CKJIAa[0BUX — Oasly 4aCTOTHU Ta 6aJly pesieBaHTHOCTI:

KI = (baa vacmomu + baa peaesaumuocmi) /2 (1)

Pe3ybTaTH po3paxyHKiB BUSBUJIM CYTTEBY AudepeHLjiaLito Mix puTelsepaMu (TabJI.
1). Po3puB Mix JiiepaMu Ta ayTcailjiepaMu € CTATUCTUYHO 3HAYYILUM i BiITBOPIOETHCS MO

Bcix BuMipax. 3BefieHuit KI Cinbno Ta Novus (3,48 Ta 3,42 BifoBiIHO) nepeBUIIY€E aHAJIOTiYHI
nokasHuku ATb Ta VARUS (2,27 Ta 2,19) maiixke BABiyi [7, c. 67].

Tao6smna 1
[lopiBHAAJIbHA XapaKTepUCTHUKA KOMYHIKaLliMHMX NIOKa3HUKIB TOPrOBeJIbHUX MEPeX

ToprosesibHa Cepepnin CepegHiii 6as BBeae}.mu iu o

6as . | KOMyHiKalintHuM | PaHr
MepexKa peJIeBaHTHOCTI | .

4acTOTH iHAEeKC
Cisbio 3,64 3,31 3,48 1
Novus 3,58 3,26 3,42 2
ATb 2,39 2,15 2,27 3
VARUS 2,29 2,08 2,19 4

/Jcepeno: pospaxoeaHo agmopoM 3a daHumu onumysaHHs 790 pecnoHdenmie

AHaniz HaM6IbII I[iHHUX THIIB KOMYHIKallil 3 TMo3uIlii CNoXXHWBa4iB BHUSBUB
JloMiHyBaHHA iH$opMalii npo akuii Ta 3HMKKH (60,4%), HOBUH PO HOBUHKU aCOPTUMEHTY
(50,3%) Ta BifoMocTei npo nporpamu a0s1abHOCTI (49,4%). [lepcoHasizoBaHi 3HUXKKU MOCIIU
yeTBepTe Micue (44,1%), ToAi K KOHTEHT MpO coljasbHy BifgnosifanbHicTb (14,2%) Ta
KyJiHapHi penentu (13,9%) cyTTeBo noctynamoTbcs (GyHKLiOHaJbHUM ¢opMaTtaM. Ll
iepapxis BigoOpakae mnparMaTUYHUM XapaKTep CIOXXUBUMX BMNOJ00aHb, 0OYMOBJIEHUM
€KOHOMIYHMMHU peasisimu [8, c. 203].

[lopiBHANIBHUN aHaA/i3 KOMYHIKal[iMHUX CTpPATeTil J03BOJIMB BUCYHYTH U MiATBEPAUTHU
KJIOUOBY TiNOTe3y [AOCHiPKeHHS: MNepIIoONpUYuHOI0 AudepeHnialii pe3ysabTaTiB € He
BiIMiHHICTb MapKETHHIOBUX OIO/KETIB, a apXiTeKTypHA SIKICTb 3B'SA3KYy MiXK KJIEHTCbKUMH
JlaHUMHU Ta CUCTeMaMU MPUHHATTSA KOMYHiKaLilHUX pimieHb. [l ¢opmanizanii uiei rimotesu
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BBEJIEHO MOHATTs iHTerpalniiHoro po3puBy (IP) Ta moOGyZoBaHO AiarHOCTUYHY MaTPHIIIO
(Taba. 2) [9, c. 156].

Tao6smmuga 2
MaTpuud AiarHOCTUKHM iHTerpaninHux po3pusiB Mixk CRM Ta MapkeTHHroBUMU
KOMYHIiKaLiaMu
H.a pamMeTp Ciibmo | Novus ATB VARUS
AlarHOCTUKH
3BeleHUuH
KOMYHIKaliHUM iHAekc | 3,48 3,42 2,27 2,19
(KD)
I[ngekc  edekTUBHOCTI 0,70 0,83 0,50 0,21

JosiibHOCTi (IEJT)

YacTka KJi€HTIB, 110
BBaXKalOThb KoMyHikamii | 21,0% 23,4% 54,4% 60,1%
HepeJieBaHTHUMH, %

PiBeHb CIJIAYUX»

y4aCHUKIB nporpam | 8,2% 15,8% 24,1% 39,2%
JosiIbHOCTI, %

HagBHicTh €JIUHOT O

npodinto kaienTta (Single | Tak Tak YactkoBo | Hi
Customer View)

Tun IHTerpauLinHoro Po3pus Po3pus
— Po3pus D | Po3pus D B+C A+B4+C

Jxcepeno: po3paxo8aHoO ma cucmemMamu308aHO AB8MOPOM HA OCHO8I pe3y/bmamis
docaidxceHHs

BuokpemJieHO YOTHUPHU TUIIH iHTerpaniiHuX po3puBiB: Po3puB A - BiACYTHICTb €AMHOI
6a3u KJIIEHTChbKUX JaHUX; Po3puB B - HagBHICTb AaHUX 6e3 aHAJITHUYHOrO OINpallOBAaHHS;
Po3puB C - HasiBHICTb aHAJITUKU 6€3 iHTerpanii 3 KoMyHikaliiHuMU pilneHHsIMU; Po3pus D -
byHKI[iOHa/IbHA  iHTerpalnis MNOpyd HeJAOCTaTHIM rauMbuHI  nepcoHanizanii. VARUS
XapaKTepU3y€eTbCA BCiMa YOTUpMa TUNaMu ofgHo4acHo, ATb - po3puBamu B ta C, Cisbno Ta
Novus nepebyBatoTb Ha piBHi po3puBy D [10, c. 89].

3anponoHOBaHUM MeXaHi3M iHTerpauii MapkeTUHroBux KoMmyHikauiii y CRM (MIMK)
CTPYKTYPHO BKJIIOYAE LIICTb B3a€EMOIOB'I3aHUX KOMIIOHEHTIB, 1[0 YTBOPIOIOTh 3aMKHEHHUU
aflanTUBHUM LUK (puc. 1). [I[puHIMIIOBOO BiAMiHHICTIO BiJ icCHyt0UMX NiJIX0AiB € BiAMOBa Bif,
i30/IbOBaHUX KaMIIaHid Ha KOPUCTb Oe3MepepBHOr0 YMNpaBJiHHA KOXHUM KJIEHTCbKUM
BiZHOLLIEHHSIM Ha OCHOBI aKTya/JIbHOT0 Npodiso noBefinku [11, c. 178].

KomnoHeHT 360py Ta koHcoaigauii fanux (CDP) arperye TpaH3akiiliHi, noBeiHKOBI Ta
JosiibHICHI AaHi ans dopMyBaHHA yHipikoBaHOro mnpodinto kiieHTa 3 yHikagbHuM ID.
AHaniTUYHUH 6JI0OK BUKOHYE ArWHaMiuHy RFM-cermeHTaliito Ta npeAuKTUBHE MO/eJII0BaHHSA
BiATOKY (Churn Score). Bsiok npUHATTA pillleHb HA OCHOBI OTPYMaHUX CETMEHTHUX NPodiiB
i TpurepHux noAiv GpopmMye nepcoHasizoBaHi KOMyHiKaliiiHi 3aBjaHHA 3a Jiorikoto Next Best
Offer. MysbTHKaHa/JbHA [JIOCTaBKa 3abe3neyye OpKecTpalil MOBiJjoMJieHb 4Yepe3
ONTUMAaJIbHUN KaHaJ 3 ypaxyBaHHSIM KaHa/loBUX mpedepeHIiid Kjai€eHTa. BuMiproBasbHUM
06JI0K BiZCTEXKYE KOHBEPCil0 Ta OHOBJIIOE KJIEHTCbKUW Npodinb Ajs 306arayeHHs 0asu
HaCTymHoro nukay [12, c. 134].



AKAJIEMIYHI BI3II

Bunyck 51/2026

3BIP TA KOHCOJIIJAIIA JAHHUX (CDP)

|
AHAJITHKA TA CETMEHTAIIA (RFM, Churn Model)

)
MPHIHSATTS KOMYHIKAIIIMHUX PIIIEHD (Decision
Engine, NBO)

!
MYJIbTHKAHAJIBHA JOCTABKA (Email / SMS / Push / App)

!

BHMIPIOBAHHS TA 3BOPOTHMII 3B'SI30K (Attribution,
KPI)

!
YIIPABJITHHA JTOAJIBHICTIO (IIporpama / I'eiimadikamist /
AaBoKanis)

O

30araueni AaH1 nosepTarThes 40 CDP 1719 HACTYIHOTO LHKITY

Puc. 1. ApxiTeKTypa yZJ0CKOHaJIEeHOT'0 MeXaHi3My iHTerparii MapKeTUHIOBUX
koMmyHikanit y CRM (MIMK)

Jcepeno: po3pobieHo asmopom

PeanicTuuHe BNpOBa/KeHHs MeXaHi3My MOTpeOye MmoeTanHoro mifgxonay. Po3pobsieHo
yoTupUpiBHEBY Mojesb 3pinocti MIMK: PiBenb 1 «basoBuii» (MacoBa HeTapreTOBaHa
komyHikaniga, I[EJ < 0,30) - BigmoBigae mnortoyHoMmy ctaHy VARUS; PiBenp 2
«CucteMaTU30BaHUM» (cerMeHTOBaHAa KOMYHiKallis 3i craTuyHUMHU npodinsamu, IEJT 0,30-
0,55) - xapakrtepHui s ATB; PiBenb 3 «IHTerpoBaHuil» (OMHikaHa/JibHa epcoHai3oBaHa
KOMYHiKalisg Ha ocHOBi eauHoro npodintw, IEJI 0,55-0,80) - Bignosigae Cinbno ta Novus;
PiBenb 4 «llpeaukTuBHUI» (Al-opkecTpoBaHa rinepnepconasizanisg, I[EJ > 0,80) -
CTpaTeriyHa Lijib A4 JifiepiB puHkKy [13, c. 67].

YMoBaMu IMepexoAy MiX pIiBHAMU € [JOCATHEHHS KOHKPETHUX TeXHOJIOTIYHUX Ta
MeTPUYHUX MOPOriB: s BUxoAy 3 PiBHS 1 HeoOXiaHi BnpoBamkeHa CRM 3 6aszoBoto RFM-
CerMeHTalli€l0 Ta MiHIMyM TpU aBTOMAaTU30BaHUX TPUTepPHUX cueHapil. ller nigxiz fo3BoJsi€
KO>XHOMY pUTeWJepy He3a/IeXXHO BiJj MOTOYHOrO TEXHOJIOTIYHOrO piBHS BU3HAYUTH
peaslicCTUYHY JJOPOXKHIO KapTy po3BUTKY [16, c. 201].

AHaJi3 noegHaHHA NOTOYHUX NOKA3HUKIB | HEBUKOPUCTAHUX MOXXJIUBOCTEMN [03BOJIUB
BU3HAYUTU Novus SK Mepexy 3 HaWbiibll CcOpUATAUBUM mnpodineM s peasnizanil
TpaHcopmaniiHux iHiniatuB. IligrpyHTAM i 1bOTO BHCHOBKY €: TMpeMiajibHe
NO3UILI0OHYBAaHH4, 1[0 J0O3BOJIAE IPONOHYBATHU HEL[iHOBY LIiIHHICTb BULIUX PiBHIB JIOAJBHOCTI;
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nMPpoBO 3pisia ayAUTOPiA 3 HAMBULIMM NOKA3HUKOM 3aJly4eHOCTI B COLia/IbHUX Mepexax;
HasIBHICTb TeXHOJIOTiYHOI iHQpacTpykTypu piBHA 3 NpHM He3alNOBHEHOMY NOTeHLiasi
nepexo/ly Ha piBeHb 4; HAUBUILUN cepeJ, AOCHiPKyBaHUX puTeliepiB IHaekc epeKTUBHOCTI
sgosabHocTi (IEJI = 0,83) npu 3HauHOMY pe3epBi 3pocTaHH4 [9, c. 89].

Po3po6/ieHO N'ATh B3a€MOMNOB'SI3aHUX iHILIaTHB, KOKHA 3 SKUX aJipecye KOHKpPeTHY
ifenTUdiKoBaHy NnpobJieMy Ta reHepye BUMipIOBaHUM eKOHOMIYHUU edeKT. 3BeJileHa OlLliHKa
ix edeKTUBHOCTI Npe/cTaB/ieHa B Tabyui 3.

Tao6smuda 3

3BeJleHUH NJIaH peaJii3allii Ta eKOHOMiuHa eQeKTHUBHICTD iHiLiaTUB AJa Mepexi Novus

e IIpupicrt IIpupicr

T (p. 1-2), Banopl;'J}; BI/IZTOpl;‘J}; gOMI, 3;ccym-nc1'b,
MJIH TpH P-4 PA P-4 pPA o )
TpH TrpH

1. Penusaiin

. 10,5 0,82 1,64 299 9,4
IpOTPaMHU JIOSITIBHOCTI
2. OMHIKaHATBHA 40 ) 0,74 1,18 227 14,1
eKocucTeMa
3. KoHTeHT-
MapKeTHHT Ta 5,0 0,31 0,62 451 5,9
CHiJIbHOTA
4. Crampaprusais ., o 0,22 0,38 217 250
cepBicy Ta mepcoHaJ
5. YnpaBsiHHs
penyTaii€to Ta 3,0 0,19 0,35 485 11,2
BiAryKamMu
3ATAJIOM 440 2,28 4,17 291 11,3

/Lcepeso: po3paxoeaHo agemopom

[niniaTuBa 1 nepenb6avyae peArsalidH NporpaMu JIOSIJIbHOCTI — Mepexif BiJi TpaH3aKLilHOI
Jl0 KJIIEHTOLIEHTPHUYHOI MoJieJli 3 TpupiBHEBOIO cucTeMoro dieHcTBa (Silver, Gold, Platinum).
[ToToyHU# piBeHb 0XONJIeHHs NporpamMoro (48% aKTUBHUX KJIIEHTIB) CYyTTEBO MOCTYNAETHCS
Cinbno (73-75%), wo BU3HAYa€ MNpiOPpUTETHICTb Lboro HampsAMy. HoBa apxiTekTypa
3abe3Meuye He JiMlle Kellbek, a ¥ HelliHOBi MpUBiJiel: paHHIN JOCTyn ;0 HOBUHOK, KyJliHapHi
MaicTep-KJacH, epcoHasi3oBaHi pekoMeH/jallii Ha OCHOBI TpaH3akKliiHOI aHa/MiTUKH [14, C.
45]. [IlporHo3zoBanuii npupict Butopry — 0,82 muipa rpH y nepuiomy poiii 3a ROMI 299%.

[HiniaTuBa 2 crpsAMoOBaHa Ha PO3BUTOK OMHIKaHa/IbHOI eKocucTeMU. He3Baxkarouu Ha
3aMyCcK MOOiIJIbHOI'0 3aCTOCYHKY Jiulie y 2024 poni, Novus MoXe CKOPUCTATHCS NepeBaroro
«Mi3HbOTO TpaBIisA», BiZjpa3y BOPOBA/KYIOUM 6iabil 3pisi pimeHHs. KintodyoBuM edpekToM €
3poctaHHsa Lifetime Value oMHikaHasibHUX KJi€EHTIB Ha 38-52%, 1o nepeBUINyE ePeKT
IpPOCTOr0 MNPUPOCTY OHJNaWH-BUTOPry [15, c. 112]. [Jlani Cinbno mniATBepAXyOTb, LIO
OMHiKaHaJIbHI MoKy reHepyoTb 58% OHIalH-BUTOPry NpH YacTui auiie 35% y 3arajibHin
KIJIBKOCTI KJIIEHTIB.

[HigiaTiBa 3 BKJ/KYAE 3alyCK racTpoHOMiyHoro Megaianpocrtopy Novus - cepil
KOHTEHTHUX IIPOEKTIB, 1110 NO3ULLIOHYIOTh Mepexy AK KypaTopa raCTpOHOMIYHOI KyJIbTYpH, a
He JiMlIe Micle KyniBii npoaykTiB. Pyopuku «Novus Origins» npo nocrayanabHUKiB Ta «Novus
Kitchen» - Kys1iHapHi 3ax0/u B Mara3smHax - GOpMyIOTb KyJIbTypPHUH KamiTasa 6peHAy, CTIHKUN



AKAJIEMIYHI BI3II

Bunyck 51/2026

Jlo 1iHOBOI KoHKypeHUil [16, c. 156]. ROMI koHTeHT-MapkeTuHry (451%) € apyrum 3a
BEJIMYMHOIO cepe/ yCiX iHiliaTUB NpX HAMKOPOTLIOMY TePMiHi OKynHOCTiI - 5,9 Micsus.

[niniaTiBa 4 Bupillye npobseMy BapiabeJbHOCTI fAKOCTI 06C/AYroByBaHHS MiX
MaraszuHamu. Ha ocHoBi Customer Journey Map (CJM) po3po6ssitoTbcsl CTaHAAPTU AJs1 BCiX
KJII0YOBUX TOYOK KOHTAKTy, a nporpama «Novus Expert» 3a6e3nedye HaBYaHHS NepCcOHaTy
racTpoHOMiuyHUM 3HaHHAM [17, c. 89]. Jlna mnpemianbHOi ayauTopii kBasidpikoBaHa
pekoMeH/allis NPoAaBLS € MOTY>KHUM A depeHL[iaTopOoM, 1[0 NiJTBEPKYETHCSI NIPOTHO3HUM
3poctanHaM NPS 3 48 o 58 nyHkTiB y fpyromy poui.

[niniaTrBa 5 azpecye cyTTeBe BifcTaBaHHs Novus Bij Cisibno 3a WBU/KICTIO peakLii Ha
HeraTUBHiI BiAryku (y cepeAHbOMYy B/Bi4i MOBiJbHIillE MNpPU MEHII MEPCOHATi30BaHUX
BiAnoBifax). 3ampoBa/PKeHHS CTaHJAAPTy BiAMOBiAlI NpoTAroMm 2 TroOAWH Ta CUCTEMH
aBTOMaTHU30BaHOI arperauii 3rajiok 6penzy (Social Listening) nepeTBopro€ He3aJ0BOJIEHUX
KJIIEHTIB Ha JIOANIbBHUX i3 KOHBepciewo 38-45% [18, c. 203]. [Ipy HaliMeHIIUX iHBecTULiAX (3
MJIH TpH) 14 iHiniaTuBa feMoHcTpye HauBUuIui ROMI (485%) — cBifueHHSsI HENPOMOPIiHHO
BEJIMKOT0 J0XOJHOT0 epeKTy MeXaHi3My peKoOMeH/alliil.

51 3a6e3neyeHHs] CHHEPTeTUYHOr0o epeKTy NPONOHYEThCS MOETANHEe BIPOBA/)KEHHSI.
[lepminii Kpok (Micani 1-3): 3amyck iHiLiaTMB 3 ynpaBJiHHA penyTali€ld Ta KOHTEHT-
MapKeTHUHIY — MiHIMaJIbHI iHBeCTHUIil NP LWIBUAKUX BUAMMUX pe3ysbTaTax. [Jpyrui Kpok
(Micani 4-9): peaysaliH nporpaMu JOSIJIBHOCTI Ta cTaHJapTU3allis cepBicy — popMyBaHHS
sKicHoi 6a3u kKJieHTCcbKoro pocBiay. Tpetiit kpok (micani 10-18): poasropTaHHs
OMHiKaHaJ/IbHOI eKOCUCTEMHU Ha 6a3i Bxke BJOCKOHaeHUX npoueciB [19, c. 134]. Takuit nigxiz,
flo3Bosisse Novus JeMOHCTpyBaTU WIBUJKI MepeMoru JJis BHYTPIUIHbOrO OOI'PYHTYBaHHS
MMoAaJIbIIUX iHBECTHIIi K.

BucHOBKH

[IpoBeneHe AoCaAiAKeHHS 103B0JIsIE CGOPMYJIIOBATH TaKi KJII040Bi BUCHOBKHU. [lo-nepiie,
KOMYHiKaliiiHa gudepeHIiialis Mi>K MPOBiIIHUMU NPOAYKTOBUMM pUTeWepaMU YKpaiHU €
CUCTEMHOIO Ta BiATBOPIOEThLCA He3asiexKHO BiJ BUMipy: Cisibnio Ta Novus Bunepemxatotb ATb
Ta VARUS 3a 3BeeHUMM KOMYHiKallilHUM iHAeKcoM Maibke BABiui (3,48/3,42 nportu
2,27/2,19). llepmionpuYUHOIO 1ILOTO PO3PUBY € APXiTEKTYpPHA SIKiCTb MexXaHi3My 3B'SI3Ky MiX
KJIIEHTCBKUMH JJAHHUMHU Ta KOMYHIKal[iMHUMHU pilleHHSIMH, & He BiAMIHHICTb MapKeTUHT OBUX
OIOIKETIB.

[lo-gpyre, MaTpuus iHTerpaniiHUX pPO3PUBIB [03BOJIWJA THIIOJOTi3yBaTH CTaH
puTeiiepiB 3a YOTHpPMA PiBHAMMU: Bif BifcyTHoCTi kiaieHTchbKkoi 6a3u (VARUS) no rau6okoi
nepcoHasizauii Ha ocHoBi Al (yisiboBuMl piBeHb 4). YoTUpHpiBHEBa Moje b 3pisocti MIMK
Ha/Jla€ KO>KHOMY MiJANPUEMCTBY peaiCTUYHY JIOPOXKHIO KapTy TpaHcpopmalii 3 4YiTKO
BU3HA4Y€HWMHU YMOBAMU-TPUrepaMU IIepexoay MK piBHAMMH.

[lo-TpeTe, apxiTektypa MIMK, 1o BKJ/IOYA€E WIICTh KOMIIOHEHTIB y 3aMKHEHOMY
aJlalTUBHOMY LIMKJI, 3a6e3neuye nepexi/; Bii kKaMnaHiliHOTo [0 6e3MepepBHOrO yIpaBJiHHS
KJIIEHTCbKUMHU BiflHOCHHAMHU. CHHepris BCiX IIECTH KOMIIOHEHTIB € HeoOXi/JHOI0 YMOBOIO
NOBHOI peaJiizallii moTeHIjia/ly NepcoHali30BaHUX KOMYHIKalliH.

[lo-yeTBepTe, KOMILJIEKC I'ATH iHiLiaTUB AJig Novus 3 CyKymHUMU iHBeCTULiIMU 44 MJIH
I'PH 3abe3nevyye NPOrHo30BaHUM MPUPICT BUTOPry 2,28 MJpA I'pH y nepiuoMy poui ta 4,17
MJpA rpH y apyromy npu ROMI 291% Ta cepepHboMy TepMiHi okynHocti 11,3 Micang.
Oco61MBOr0 3HaYeHHs HAOYBa€ BUCHOBOK NMPO HENPOMOPLiMHO BEJUKUHN AO0XiAHUN edeKT
BiZJHOCHO MaJ103aTpPATHUX iHIL[iaTUB 3 YIIpaBJIiHHSA pelnyTali€lo Ta KOHTEHT-MapKEeTUHTY.

[lepcieKTUBU MOJAJbLIMX A0CJiI)KeHb NOB'A3aHi 3 pO3p06KOI0 rany3eBo-cnequpiyHux
aganTtauiv MIMK, gocnigxenHsam BniuBy Al-nepcoHaJiisanil Ha NiABUILEHHS peJIeBaHTHOCTI
KOMYHIKallil y cerMeHTax 3 pi3HUMH MNOBeAIiHKOBUMH NpOPiJjisiMU, a TAaKOK BUBYEHHSIM
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NHUTaHb KOHQIAEHIIIMHOCTI JaHUX Ta eTUKU YIIPaBJiHHA KJIIEHTCbKOIO iHpopMalji€ro B yMoBax
3pOCTaKOYUX peryJasaTOPHUX BUMOT.
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